Chapter 13—Agency and Real Estate Brokerage
1.
The real estate broker's duty to keep his or her principle informed of facts affecting the transaction is called


a. 
obedience.


b. 
loyalty.


c. 
care.


d. 
disclosure.

2.
The amount of commission to be paid to the broker by the principal is determined by


a. 
mutual agreement.


b. 
the MLS.


c. 
real estate licensing laws.


d. 
court order.

3.
Which of the following situations would be considered a dual agency?


a. 
A salesperson and employing broker splitting the commission


b. 
Brokers from two offices splitting a sales commission 


c. 
A broker acting for both the buyer and seller in the same transaction


d. 
A broker acting for the seller cooperating with a broker acting for the buyer

4.
Which of the following activities could result in an antitrust violation?


a. 
Performing an undisclosed dual agency


b. 
Setting a standard commission rate with other brokers 


c. 
Refusing to show a house to members of a certain religion


d. 
Selling real estate without a license

5.
A property sold for $156,000 and the salesperson was entitled to 60% of the total commission. If the commission was 6% of the selling price, how much did the salesperson earn? 


a. 
$3,744


b. 
$5,616


c. 
$9,360


d. 
$93,600

6.
A broker makes statements exaggerating the benefits of a property. These would best be described as


a. 
solicitation.


b. 
marketing.


c. 
puffing.


d. 
fraud.

7.
It would be illegal for a broker to act for both the buyer and seller in the same transaction unless


a. 
both parties are unaware of the transaction.


b. 
a commission is collected from both parties without their knowledge.


c. 
one of the parties is unaware of the transaction.


d. 
both parties are informed and give their consent.

8.
Which of the following would a salesperson, who is an independent contractor, receive from the employing broker? 


a. 
Profit sharing


b. 
Commissions on sales transactions 


c. 
Health care plan


d. 
An hourly wage

Chapter 14—Real Estate Contracts
  1.
Which of the following is an essential element of a contract?


a. 
Consideration


b. 
Performance


c. 
Affirmation


d. 
Recording

2.
In a real estate sales contract, the amount of the earnest money deposit is determined by


a. 
agreement between the seller and the broker.


b. 
the listing broker's office policy.


c. 
the local multiple listing service.


d. 
agreement between the buyer and seller.

3.
To "rescind" a contract means to


a. 
perform the contract terms.


b. 
substitute a new contract.


c. 
change the terms of the contract.


d. 
cancel the contract.

4.
A legal action started by one of the parties to a contract to force the other party to carry out the terms of the contract is called


a. 
specific performance.


b. 
lis pendens.


c. 
injunction.


d. 
"as is" action.

5.
The law that requires certain contracts to be in writing to be enforceable is the


a. 
parol evidence rule.


b. 
statute of limitations.


c. 
statute of frauds.


d. 
real estate licensing law.

6.
A buyer and seller enter into a written agreement. If there is a lawsuit over the terms of the agreement, the court will probably not allow any oral evidence that contradicts what is written in the agreement because of the


a. 
parol evidence rule.


b. 
statute of limitations.


c. 
statue of frauds.


d. 
doctrine of relation back.

7.
A property owner gives a prospective buyer the right to purchase the property for a limited time and at a specified price in return for cash. This is called a(n)


a. 
installment contract.


b. 
option.


c. 
bridge contract.


d. 
contract for sale.

Chapter 15—Listing Agreements 
1.
A provision in the listing agreement allowing the broker to distribute the listing information with other brokers is called a


a. 
multiple listing clause.


b. 
net listing clause.


c. 
open listing clause.


d. 
exclusive listing clause.

2.
A listing agreement provides for the payment of a commission to the broker even if the owner sells the property without the broker's help. This type of listing agreement is called a(n)


a. 
net listing.


b. 
exclusive agency listing.


c. 
exclusive right to sell listing.


d. 
open listing.

3.
The type of listing agreement that provides the least protection to the broker is a(n)


a. 
net listing.


b. 
exclusive agency listing.


c. 
exclusive right to sell listing.


d. 
open listing.

4.
A salesperson who prepares a written listing agreement with a seller is assisting in the creation of a contractual relationship between the


a. 
salesperson and the listing broker


b. 
salespersons broker and the seller


c. 
salesperson and the buyer


d. 
salesperson and the seller

5.
A property owner and broker agree to a listing agreement that provides for the owner to receive a specified amount from the sale and the broker to receive anything above that amount. This type of listing is called a(n)


a.
net listing.


b.
exclusive agency listing.


c. 
exclusive right to sell listing.


d. 
open listing.

6.
The final decision on what the listing price will be is made by the


a. 
listing broker


b. 
listing salesperson


c. 
seller


d. 
appraiser

Chapter 16—Real Estate Licensing Laws 
1.
Before a real estate license can be suspended or revoked, the salesperson or broker is usually entitled to


a. 
a hearing before the licensing authority.


b. 
a probation period.


c. 
representation by the state's attorneys in court.


d. 
a hearing in the local federal court.

2.
Which of the following best describes the primary purpose for states to pass real estate licensing laws?


a. 
To protect the public from unqualified or dishonest licensees


b. 
To raise revenue for the state through licensing fees


c. 
To ensure an adequate number of real estate salespeople are available


d. 
To attract new people to the real estate profession

3.
A licensed salesperson in a real estate transaction represents 


a. 
only the broker for whom he or she works.


b. 
both the buyer and seller's broker.


c. 
the seller in the transaction.


d. 
the buyer in the transaction.

4.
When an employing broker's real estate license is suspended or revoked, salespeople working for the broker


a. 
must obtain their own brokers licenses. 


b. 
may continue their selling activities.


c. 
lose their licenses.


d. 
must stop listing and selling property.

Chapter 17—Fair Housing Laws 
  1.
Which of the following acts prohibits discrimination based on familial status? 


a. 
Amendments to the 1968 Fair Housing Act


b. 
Civil Rights Act of 1866


c. 
Americans with Disabilities Act


d. 
Civil Rights Act of 1968

2.
If a lender refuses to make residential real estate loans in a certain area solely because of the area's racial makeup, it is practicing


a. 
steering.


b. 
blockbusting.


c. 
redlining.


d. 
panic peddling.

3.
Which of the following actions would most likely be legal under the fair housing laws?

a. 
Channeling members of a minority group only to areas that are primarily occupied by members of that minority.

b. 
Refusing to show buyers residential property that is priced higher than their ability to pay.


c. 
Refusing to show residential property to members of a certain religion.


d. 
Refusing to show residential property to members of a certain ethnic group.

4.
The Fair Housing Act of 1968 is enforced by


a. 
the Federal Housing Administration.


b. 
the Veterans Administration.


c. 
Fannie Mae.


d. 
the Department of Housing and Urban Development.

